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Our Power Partner Products

Power Partners

Send Out Cards

Marketing means nothing without a follow-up

Though a simple concept, not many perform a valuable "follow-up"''.
Companies spend a good portion of their budget in Advertising & Marketing,
and while it is a numbers game when it comes to "carpet bombing" there must

still be some kind of follow up.

The reality is that most business comes from referrals, and to encourage the
continual referral business companies employ "Appreciation Marketing"

strategies.

Here at J&J Technology Consulting, Inc. we are constantly searching for
solutions that can be used as "stand-alone" or "merged-in" to meet client goals.
We are mindful of our client's budget and goals to be achieved, therefore we
are always looking for ways to meet their needs at the best price point without
compromising quality. As always, we investigate the client's situation and
goals before recommending any one product or solution, therefore, final
recommendations will vary.

That said, we have selected the following Power Partner
Products/Companies to address and/or compliment our existing product
portfolio.
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This product is a perfect fit for any type of "Appreciation Marketing" and Se n d O ut C a rd S

addresses the following:

You create and maintain lasting relationships, personally and professionally.

You can express yourself at impromptu times and make a positive difference in others lives.

You will motivate, encourage, uplift and show appreciation in ways that you never thought possible.
You will be remembered as someone who remembers

As a result of all of these things, new opportunities will surface. You will increase the opportunity to stay in touch with
prospects or referral contacts that will help you accomplish goals.

Ask us for a free demonstration or visit their website and peruse through videos available at: Send Out Cards.
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Credit Education
Cash is King, Credit is Everything

The decision to partner up with this product was driven from our Agent Web
2.0 solutions. Real Estate Agents need tools in their arsenal to close sales and
become that "one stop shop" for their clients. Therefore, we thought it
appropriate to offer an ""Added Value" item to their websites and in-person
relationships.

With the Short Sale, Foreclosure, Bankruptcy economy that many are facing,
Real Estate Agents are now making long term relationship with their
prospect/client base. That means that they need to educate their clients on how

to manage their credit, or options for restoration, in order to assist them in the . .
Home buying/selling decisions. C r6d |t Ed u Catl on

When it comes down to it, ""the better the credit rating, the lower the interest rate, the lower payment and finally, the most
money saved!"

Real Estate Agents should be asking their clients, ""What do you have to lose, but your less than perfect credit!".

Ask us for a free demonstration or visit their website and peruse through videos available at: Credit Education Services.

OnLine LiveHelp

Have a quick question? Need live support?

We all have that question that can be answered quickly without the need of making a phone call.
For that, we have added LiveHelp to our website. Just click on the LiveHelp icon located on our web pages
and you’ll be on live CHAT with us taking care of your needs. As well, our phone lines are always open

during business hours to assist you.
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